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REsurety Overview and Product Suite

Company Overview

REsurety

Founded in 2012
~65 interdisciplinary professionals

Experience in most U.S. markets and
Australia

Differentiating expertise in tracking and
forecasting generation, power prices, carbon
impact of wind, solar, and storage

Our Offerings

Software Suite
« REmap for market intelligence
« REmodel for new project & contract simulation

« REview for existing project & contract management

Analytics Services

» Hedqging: Renewable project offtake and hedges (for
buyers & sellers of power)

s-.Jransaction Services: contract settlement and

auditing, portfolio diligence & optimization
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By the Numbers: Corporate Procurement of Clean Energy
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A History of Corporate Procurement (and Incentives)
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RE t investments, and project ownership in the U.S. from 2008-2022. Excludes onsite generation <20 MW. Copyright 2023 Clean Energy Buyers Association (CEBA)
surety




A History of Corporate Procurement (and Incentives)
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customers contract more than 1GW of clean energy for the first time.

2009-2013
Renewable energy deals grow as early
leaders enter market and learn to navigate
contracting structures, emerging
technologies, and policy and regulatory
frameworks. (Pre-REBA deal tracking)

2008
First clean energy
deal is announced
by corporate
energy customer.
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2020
Energy customers purchase more
than 10 GW of clean energy for the
first time, despite numerous
overlapping market crises.

2018
Renewable Energy Buyers Alliance
(REBA) is founded with the sole purpose
of accelerating customer-driven clean
energy procurement, coinciding with
sharp rise in deals as new energy
customers learned to navigate
complexities of the energy market.

2017 2018 2019 2020 2021 2022

Data through December 31, 2022. Includes publicly announced corporate clean energy procurement through power purchase agreements, green tariffs, tax equity
investments, and project ownership in the U.S. from 2008-2022. Excludes onsite generation <20 MW. Copyright 2023 Clean Energy Buyers Association (CEBA)
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A History of Corporate Procurement (and Incentives)

GREENHOUSE
GAS PROTOCOL

A 2015-published amendment to the GHG
Protocols formalized the use of a “Market
Based Method” for Scope 2 Emissions Scope 2 Guidance _—
Reporting - specifically clarifying how direct EXECUTIVE SUMMARY
procurement of clean energy (via PPAs) can
reduce a company’s stated emissions
footprint.

GHG Protocol

An amendment to the GHG Protocol

Corporate Standard record by announcing nearly

ICEBA member community

GW target three years early. 16.9
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of accelerating customer-driven clean
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customers learned to navigate
complexities of the energy market.
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A History of Corporate Procurement (and Incentives)
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Summary

For the past 8 years, corporations have been
incentivized to reduce their carbon footprint through
the direct purchase of clean energy.

The quantity of procurement has been phenomenal:

sustainability-motivated Corporate buyers have
purchased a LOT of renewable MWh.

12
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A History of Corporate Procurement (and Incentives)

The Problem

We need quality and quantity: not all MWh from clean
energy are created equal.

Some clean energy has a massive impact on carbon
reduction. Some has a trivial impact.

14



The Status Quo Ignores Differentiated Emissions Impacts

Two projects to choose from,
but which abates the most
carbon emissions? The status
quo measurement suggests
the projects are identical,
when in reality...

Status Quo Carbon Abatement Value Actual Carbon Abatement Value
Amarillo Amairillo
? ? v’
Project 1 Project 2 A Project 1 Project 2
e K The projects are quite L
’ different! Choosing the right
project requires the right
B , carbon abatement _ /~

AN , measurement. w——

l |

/ Dallas

REsurety

San Antonio

San Antonio

Map Legend
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O Solar Project
A Wind Project

___________________________________________

High Abatement

Low Abatement
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Increasingly, Sustainability Buyers are advocating for ESG
claims to focus on emissions impact, not MWhs

‘ Emissions First

“‘We recognize that the emissions impact

of a megawatt-hour of electricity Partnership
consumption or generation varies based
on time and location. Gkamai amazon |07 I”iQE?TOR'éNG - ——

Move [carbon] accounting beyond
megawatt-hour matching to focus on
the quantified emissions impact of each intel OMeta @ rRiIviAN D workday.

activity.”

Emissi First Part hi The Emissions First Partnership was formed at the
—=MISSIons First Fartnersiip end of 2022 by a group of leading companies

focused on advocating for better emissions
accounting.

16
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Locational Marginal Emissions (“LME”)

What Are LMEs? Where Are LMEs Available?
 LMEs measure the carbon  PJM (mid-Atlantic power grid)
emissions intensity of the was the first system operator to
marginal generator(s) at any publish LMEs
time and place in the grid. . REsurety calculates and
 LMEs are the most accurate publishes LMEs in other ISOs
measure of carbon impact: across the U.S.
how emissions would change . NGOs (ex. WattTime and
given an incremental change in UNFCCC) publish regional and

supply or demand country-wide marginal emissions

REsurety 18



Some projects reduce carbon >2x faster than others

REmap
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2 Wind Farms 10 Miles Apart Still Reflect Large Differences
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Operationalizing Emissions First Principles

REsurety

Measure: use high quality emissions data to accurately

calculate your company’s net carbon impact

Maximize: make long-term decisions informed by the carbon
impact signal (PPA procurement, load siting & scheduling, etc.)

Monetize: differentiate your assets based on their carbon

impact, and consider carbon credits for energy storage

22



Additional Resources and Opportunities for Action

Recommended Beach Reading:

«  White Paper: Making it Count - Updating Scope 2 accounting to drive the next phase of
decarbonization, authored by David Luke Oates, REsurety

 Insight Brief: Accounting for Impact - Refocusing GHG Protocol Scope 2 methodology on ‘impact
accounting’, authored by WattTime

 Emissions First Partnership website

Make Your Voice Heard:
 Join the Emissions First Partnership
 Advocate for Emissions First Principles in GHG Protocols (survey ends Mar 14!)

Contact me to learn more:
« Lee Taylor: ltaylor@resurety.com

REsurety
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https://resurety.com/white-paper-making-it-count/
https://www.watttime.org/news/insight-brief-accounting-for-impact/
https://www.emissionsfirst.com/
https://www.emissionsfirst.com/
https://ghgprotocol.org/survey-need-ghg-protocol-corporate-standards-and-guidance-updates

REsurety

Contact us info@resurety.com
or visit resurety.com to learn more
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https://resurety.com/

Disclaimer

DISCLAIMER: This presentation contains information related to REsurety, Inc. and the commodity interest
derivatives services and other services that REsurety, Inc. provides. Any statements of fact in this presentation
are derived from sources believed to be reliable, but are not guaranteed as to accuracy, nor do they purport to
be complete. No responsibility is assumed with respect to any such statement, nor with respect to any
expression of opinion which may be contained herein. The risk of loss in trading commodity interest derivatives
contracts can be substantial. Each investor must carefully consider whether this type of investment is
appropriate for them or their company. Please be aware that past performance is not necessarily indicative of
future results.

All information, publications, and reports, including this specific material, used and distributed by REsurety shall

be construed as a solicitation. REsurety does not distribute research reports, employ research analysts, or
maintain a research department as defined in CFTC Regulation 1.71.
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